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Connecting across industries as a global information powerhouse, 
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The Maritime & Trade division’s unique data assets provide governments and 

commercial customers with access to the most comprehensive insights 
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Success Stories
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Success Stories – Finding Potential New Suppliers

A $30mn subsidiary of a global chemicals company used our custom PIERS Mexico-reported cargo 

record data services to identify and prioritize new potential foreign supplier relationships – which 

eventually led to contracts with new suppliers that helped to lower their overall imported material 

costs by 18%, resulting in millions of dollars in savings.
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Success Stories – Saving on Materials & De-risking Supply Chains

A $20bn consumer products company was concerned that they might be overpaying through their 

long-term supplier relationships. They subscribed to our custom PIERS Mexico-reported cargo 

records data services and discovered they imported 30% more polymers into Mexico than the next 

largest polymers importer – and yet they were paying considerably more to import these polymers 

than other importers. 

Through the data, they also identified other lower-cost suppliers in their market. These realizations 

led them to both renegotiate some of their contracts with their existing supplier and establish 

relationships with new suppliers, thereby lowering their overall materials costs and reducing supplier 

risk. 
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Success Stories – Identifying Competitive Threats 

The refrigerants unit at a $9bn chemical company used our custom PIERS US-reported cargo 

record data services to discover new chemicals from China that began to be imported into the 

United States in large volumes. The team shared their discovery with the legal team, which filed a 

trade complaint that eventually resulted in a favorable judgment, improved the company’s 

competitive position in the market and earned the team that used the PIERS data an internal award 

and recognition from the chemical company’s leadership team.
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The Tools of the Trade
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Global Trade Atlas – Monthly Updated Aggregated Trade Statistics

Why Companies use us:

• Understand global trade flow for all commodities

• Locate regions/countries with the biggest market share

• Compare internal numbers to understand changes in market 

share

• Analyze changes in transportation mode for commodities of 

interest

• Reveal port level activity for competitive analysis
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Sources:

• United Nations

• Customs Authorities

• Trade Agencies

Standardized Data Elements:

• Markets 

• Commodities

• Volumes/Values

Coverage:

• 95 Countries

• 95% of the World’s Trade

• Thousands of Commodities
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GTA Statistics – A Closer Look
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Available Data Fields:

Reporting Country

Partner Country

Month/Quarter/Year

Trade Direction

Total Volume Traded

Total Value Traded

Unit of Measure (Volume)

HS Code 2 Digit

HS Code 4 Digit

HS Code 6 Digit

HS Code 8/10 Digit
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Detailed Views on Trade Flows
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PIERS Trade Data

• We offer complete sets of transactional per-shipment records from all of the countries that permit this detail to be regularly 

published:

• We also uniquely are the only company to host and publish 100% of records for U.S. waterborne imports and exports.

• Data timeliness varies by country

> Most countries provide updates once monthly – with a delay of 1-3 months depending on the country.

> US-reported data is much faster - at either 15 – 45 days post-departure for exports to 2 days post-arrival for imports
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Access the most complete, up-to-date trade data at the shipment level

> US > Peru > Panama

> India > Chile > Argentina

> Brazil > Ecuador > Costa Rica 

(History Only)
> Mexico > Uruguay

> Colombia > Paraguay
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PIERS Data – A Closer Look
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The Available Fields vary 

by Reporting Country 

(but typically includes):

Trade Direction

Domestic Company

Foreign Company

HS Code 6 Digit

HS Code 8/10 Digit

Cargo Description

Origin / Destination

Volume

Price (Estimated/Declared)
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Trade Data Can Be Enhanced to Reveal More Intelligence
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Examples of Trade Insights as 

Supply Chain Intelligence
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Global Trade Atlas 
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Global Trade Atlas 
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Global Trade Atlas
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PIERS Ecuador-Reported Imports
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PIERS Ecuador-Reported Imports
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PIERS Ecuador-Reported Imports
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PIERS Chile-Reported Imports
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Other Success Stories
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Success Stories – Staying Ahead of the Competition

A $15bn subsidiary of a major consumer products company was concerned that its competitors 

might introduce new products that might upset its dominance in the market, so it subscribed to our 

US-reported PIERS cargo records data services in order to monitor the activities of its competitors. 

In doing so, it was able to spot a shift in the frequency and type of the materials one of their 

competitors was importing – and thereby correctly deduced that the competitor was preparing to 

launch a new product. The company was able to use this realization in order to act ahead of the 

product launch and more successfully defend its share in the market.
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Success Stories – Spotting Sales Opportunities

“With the platform that PIERS developed for us, I am able to get an immediate snapshot of how my 

business is trending, drill into my competition’s shipments and find new sources of supply all while 

drinking my morning cup of coffee. With other products I couldn’t get the details behind the Bill of 

Lading, but with PIERS I can quickly drill into the Master Bill of Lading to uncover the details behind 

my competition's business. 

Within just two months of using the PIERS Enterprise platform, I broke into a new country and 

secured a $200K deal with an additional $1.5M in revenue currently being negotiated. With a return 

like that, I’d say it’s worth the investment!”

Quote by the president of a materials export business with estimated annual rev of $50-100mn
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Success Stories – Leveraging Share to Support Pricing Decisions

A $9bn materials company was considering whether to increase prices on a line of products for 

which it believed it was the largest global producer – but its team was worried that the price increase 

may lead many of its customers to defect to competitors. They then subscribed to our custom 

Mexico-reported PIERS cargo records services and were able to confirm that their market share 

was large enough in that market that the risk of defections was minimal. They then confidently 

raised their prices by 5%, leading to a 7-figure gain in revenue that year. 
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Carrier Relationships
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Success Stories – Saving on Freight

“Uncovering my competition’s shipments in a certain tradelane or the consignee on imports has 

given me a great advantage. I am also able to identify which big shippers are using NVOCCs and 

recently negotiated better rates and more suppliers. I was shocked at how quickly I started seeing 

results.”

Quote by the president of a materials export business with estimated annual rev of $50-100mn
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Company Relationships with 3PLs or Direct to Carrier

29



Confidential. © 2019 IHS Markit®. All Rights Reserved.

Deployed Capacity by Operator, Port and Vessel Type
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Maritime Logistics, Managing 

Risk & Operations
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Vetting Vessels and Vessel Operators

• Identifying Vessels with the right experience to serve your needs

> Vetting the options provided by brokers

> Looking yourself for experienced partners

• Checking vessels and vessel operators to ensure that they fit your risk profile and do not expose 

you to sanctions or other unacceptable risks
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Finding the right partners for your business’ supply chain
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MIRS – Maritime Intelligence Risk Suite
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Look Up Specific Vessels (Or Search Generally for Vessels by Type)
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Check the Port Call History to See Whether They Have the Experience You Want
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See the Ship Characteristics and Compliance Profiles
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Check Inspection Histories
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Identify Vessels that have Risks that May Be Outside Acceptable Limits
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See Whether the Port Call History May Expose You to Sanctions Risk 

41



Confidential. © 2019 IHS Markit®. All Rights Reserved.

42



Confidential. © 2019 IHS Markit®. All Rights Reserved.

Check Ownership Histories
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Check the Compliance Status of Operators and Owners
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Checking the Status of the Vessels Carrying Your Cargo

• Look at live maps or ingest the information into your systems via web service or APIs

• Confirm voyage history

• Check status, heading, speed and ETAs

• Explore alternatives or your next steps
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Confirm Voyage History and Exposure to Dangerous Seas 
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Vessel ETAs, Speed, Heading and Status & Set Alerts for Arrival
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Use the Voyage Calculator to Check the Impact of Alternatives  
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Summary

• You can’t manage what you can’t see

• Visibility can help you to identify potential cost savings, growth opportunities or ways to mitigate 

risks 

• Trade data is great for competitive intelligence but also offer freight insights

• Shipping intelligence is great for risk reduction and carrier relationship management – and also 

offers valuable tools for communication with your stakeholders

• IHS Markit is the experienced partner who can help you succeed
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IHS Markit Customer Care

CustomerCare@ihsmarkit.com

Americas: +1 800 IHS CARE (+1 800 447 2273)

Europe, Middle East, and Africa: +44 (0) 1344 328 300

Asia and the Pacific Rim: +604 291 3600
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